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SAMOSET COUNCIL

Virginia Diner Nuts
Spring Sale Guide
2023

Earn a 30 Percent Commission on
Every Sale!
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Scouts are thrifty. Scouts earn their own way.

Welcome to the Spring Product Sale! We are excited to offer this additional opportunity for
units, National Jamboree attendees and individual Scouts to earn funds for summer activities.
The sale starts March 27.

The nuts are from Virginia Diner and the product selection offers something for everyone. From
your classic roasted peanuts to something a little spicy, something sweet and even a mix of all
with the peanut brittle confection. Warning: Don’t let the Zatarain’s Spicy Cajun Peanuts fool
your taste buds...the heat kicks in after a few bites!

The deadline to sign up for the sale is March 15. Please visit samoset.org/support-us/spring-
product-sale/75000 to sign up or scan the QR code below. It is important to sign up in order to
receive weekly communication from the Council.
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Important Dates

March 2,7 & 9: Order forms are available at Roundtables. The forms will also be posted on our
website on March 2. No early sales.

March 15: Unit commitment deadline. Use the link above to sign up.

March 16 & 20: Informational webinar at 6:30 (details will be provided in weekly email
communications)

March 27: Sale STARTS
April 23: Sale ENDS

April 24: Orders to Council are due. Units or individuals can submit their orders to the Council
online beginning April 19.

May 18: Order distribution at the Scout Office in Weston.

June 12: Unit or Scout individual checks cashed. Checks can be postdated June 12.


http://www.samoset.org/support-us/spring-product-sale/75000
http://www.samoset.org/support-us/spring-product-sale/75000

Commonly Asked Questions

Q: Who can sell?

A: Units, National Jamboree attendees and individual Scouts.

Q: What if [ decide to sell after the deadline?

A: You can sign up for the sale, up until the day the sale starts on March 27.
Q: Is there an online selling opportunity?

A: Not at this time

Q: How does the commission process work?

A: Same as with the popcorn sale. Units or individuals keep the commission. The commission will
be deducted from the amount owed to the Council and will be reflected in the unit or individual
invoice.

Q: What type of communication should we expect to receive from the Council?

A: Weekly emails will be sent out once the sale starts. You will receive a confirmation email after
you have signed up.

Q: How does the ordering process work?

A: Units can submit their orders online to the Council. An online system will be available on our
website April 19. Units will be notified when this system is live through the weekly email.

Q: When should customers pay?
A: The unit or individual can decide whether money should be collected up front or upon delivery.
Q: When are unit checks cashed?

A: Checks can be postdated to June 12. One check made out to “Samoset Council.” That is the
day checks will be cashed.

Q: Do we have to drive to Wausau to pick up the order?

A: We will make every attempt to work with units or individuals not in the Wausau area to deliver
orders. Proximity to the Council office should not be a deterrent to units or individuals wanting
to participate.

Q: Why are youth prizes not a part of this sale?

A: This is to ensure you have more funds to support your unit programming.
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Customer Name & Phone Number

VIRGINIA DINER
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Earn a 30%
Comwmission on
Every Sale!

We've teamed up with Virginia Diner to offer a spring nut sale for those
units looking to raise more funds for summer activities!
This is also a great opportunity for any Scouts headed to the National
Jamboree to raise additional funds for their adventure.

IMPORTANT DATES:

March 2, 7, & 9: Order forms available at Roundtables
March 15: Unit commitment deadline
March 16 & 20: Informational webinar and Q&A
March 27: Sale Starts
April 23: Sale Ends

April 24: Deadline to turn in unit order to Council
May 18: Order distribution
June 12: Unit checks cashed

y Questions? Please contact
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Assistant Development
- Director Lisa Satayut at v
Ilsa satayut@samoset.org or (715) 409-9526.
To sign up & for more information visit
samoset.org/support-us/spring-product-
sale/75000.
Or scan the QR Code below.




Questions?

Please reach out to your Unit Serving Executive, also known as District Executive, or contact
Assistant Development Director Lisa Satayut at Lisa.Satayut@Samoset.org or (715) 409-9526.

Who is my Unit Serving Executive?
Wausau Area: Steve Macherey
715-409-6486

Steve.macherey(@samoset.org

Stevens Point Area: Phoenix Bise
715-409-6487

Phoenix.bise(@samoset.org

Wisconsin Rapids Area: Eathan Zimmerman
715-409-9028

Eathan.zimmerman@samoset.org

Marshfield Area: Robert Jacoby
715-409-9525

Robert.jacoby(@samoset.org

Northwoods: Kristin Tobin
715-490-0450

Kristin.tobin(@samoset.org
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Nuts for Scouting Selling & Safety Tips
et

e Always set a sales goal for yourself. If you reach your goal, set another one!

¢ Bring an extra pen with you and keep your order form as neat as possible.

e Always wear your “Class A” Scout uniform. Everyone loves a Scout in uniform!
e Always sell with another Scout AND an adult.

e Always walk on sidewalks and driveways, stay off the grass.

e Always act like a Scout, be polite, kind, and courteous.

e Always wear a smile & tell people why you are selling the product.

e Know the different types of products you are selling.

¢ Do not carry large amounts of cash with you.

e Never enter anyone’s house, even if invited.

e Not every house will buy, so don’t become discouraged.

e The MORE people you ask, the MORE sales you could have!

e Always say, “Thank You”, even if they do not buy.



Please use this space for notes




